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MANAGING BROKERS
NEED TO KNOW

NOVEMBER 2020

HOME SALES SHOW NO SIGNS OF SLOWING
[image: ]   
Spokane County's fall housing market continues to be unusually active as the median housing price and supply of available homes for sale reached record-breaking levels in October.
 
The county's median closing price in October was $320,000, a 20.8% increase from the $265,000 median in October 2019, according to the Spokane Association of Realtors.
 
Rob Higgins, Spokane Association of Realtors executive officer, said persistently high demand and shortage of available properties on the market is causing the county's housing prices to continually increase.
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Read the entire article in Tuesday's edition of The Spokesman-Review or online here. 
 



EQUITY AND INCLUSIVITY IN REAL ESTATE
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November 19th at 10 a.m. 
   
Washington REALTORS® invites all SAR members to attend its new class/symposium: Building Community Equity and Inclusivity in Real Estate.
 
November 19th from 10 a.m. - 2 p.m. via zoom.   
 
4.0 clock hours
 
 
WR's aim is to advance Diversity, Equity and Inclusivity (DEI) education and trainings available to REALTORS® by building community and competency.  
 
By providing education and trainings to our members on these issues, our hope is that equity will be a top priority for REALTORS®.   
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SAR VIRTUAL ANNUAL MEETING

[image: ]Wednesday, November 18th
1:30 p.m. 
 
It's time, again, for the community of Spokane REALTORS® to celebrate the year and each other - still with each other, though virtually this year.   
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We'll be announcing the SAR Annual Award Winners -  you'll get to see the presentations and speeches which are being edited now (pictured) - the results from the Food Drive - along with presenting the plaque to the winner office - SAR Election results and so much more! 
 
You won't want to miss this meeting!  
  
Registration is open and available now:
 
[image: ] 
   
We will be doing three drawings at the end of the meeting - must be present (still connected) to win
$50, $100 or $150!
   
REMINDER: You are not automatically signed up for the General Membership meeting if you take Annie's class earlier that day (see details below).  
 
You'll need to sign up for the meeting separately.    
 
 






ANNIE IS ZOOMING IN TO SPOKANE
  
[image: ]Tuesday, November 17th;
Wednesday, November 18th 

November will bring a couple of excellent continuing education opportunities with our Washington REALTORS® Legal Hotline attorney Annie Fitzsimmons, and the SAR Annual Meeting - all virtual this year due to continuing precautions against the Corona Virus Disease.
 
 Our Quarterly Zoom classes with Annie Fitzsimmons are scheduled for: 
 
Tuesday, November 17th - 1 - 4:30 p.m. 
· To Disclose or Not to Disclose 
In every transaction, brokers, buyers and sellers have disclosure obligations. These obligations arise from statutory law and from case law. How do you know what to disclose and what not to disclose? This class attempts to answer this question by studying actual court decisions and analyzing what made the court rule the way it did. The different between liability and no liability may be surprising to you! Don't miss this very informative class with Annie Fitzsimmons.
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Wednesday, November 18th - 9 - 12:30 p.m. 
· Death, Divorce and Disgruntled Clients
Would you like to spend a few hours discussing super-fun, upbeat, exciting topics? If so, then you don't want to miss this class! We will discuss the always exhilarating trifecta of: death, divorce and disgruntled clients! Okay... so maybe the topics don't sound super-fun but won't it be fun to know how to handle the title issues when your client needs to sell grandma's house, now that grandma has passed? Wouldn't you like to know what to say to the buyer who tells you that he/she is ready to purchase and the divorce will be final in a month or two? How fun would it be to know what to say to that buyer (or buyer's agent) who calls you after closing to tell you that the refrigerator is missing and you owe them a new fridge? In this class, we discuss all of these topics and arm you with the knowledge to handle these situations professionally, with a confident smile, putting your client (and you) at ease.
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2021 SAR LEADERSHIP

[image: ]DUE DECEMBER 4th
   
 Your association runs on volunteer power. Here's your chance to plug in and make a difference! 
 
2021 SAR President Eric Johnson invites you to join him in volunteering to lead our association in the new year.
 
If you'd like to talk with Eric before you decide how you'd like to volunteer, call him at 951-9331 or email him at ericj@cbspokane.net.  
 
Here are just some of the volunteer opportunities where you can help get the work done: 
[image: ]  
 
Budget & Finance 
Communication
Professional Development   
Forms
Governmental Affairs
Grievance   
Membership
SOS  (Serving Our Spokane)  
Special Events  
3rd Grade Poster Contest   
Golf  
Food Drive  
Holiday Party & Auction                      
Technology

 

Submit your application by Friday, December 4, 2020.      
       
See the 2021 SAR Leadership Opportunities flyer for more information and an application (pictured), included in this newsletter.
 





SAR BLOOD DRIVE
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Tuesday, December 15th, and Thursday, December 17th
 
Your SAR Serving Our Spokane (SOS) Committee is partnering with the Spokane-Eastern Washington Women's Council of REALTORS®, the Spokane REALTORS® YPN (Young Professionals Network), and Vitalant to hold a two-day Member blood drive to help support our local blood bank at this important time of year.
 
The blood drive will be held at two sites on two days in December. Pick the one that best suits your schedule and join your fellow REALTORS® in making a difference for those who need your gift of life.

 



If you can give blood on Tuesday, December 15th, on the north side, please click here.
 
 
If you can give blood on Thursday, December 17th, in downtown Spokane, please click here. 
 
 
The event flyer (pictured) is included in this newsletter.
 
 
 











WINDOW TO THE LAW: PREVENTING CYBER CRIME DURING COVID-19
[image: ]    
With the COVID-19 pandemic forcing the world to become more virtual, cybersecurity is more important than ever.  
 
By being informed and staying vigilant, real estate professionals can protect themselves and their clients from cybercrime.  
 
These five tips can help prevent cybercrime. 
 
Watch NAR's new six-minute video on this topic online here: 
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	Window to the Law:
Preventing Cybercrime During COVID-19


 



OCTOBER MARKET STATISTICS

Reported closed sales of single family homes on less than one acre including condominiums outpaced last month. Compared to last year October 2020 total reported sales were down 3.3%, 818 closed sales reported October 2020 compared to 846 closed sales reported for October 2019. Prices continue their significant upward trend. The average closed sales price for this October was $346,098 compared to $287,985 last October, an increase of 20.2%. The median closed sales price for October was $320,000 an increase of 20.8% over October 2019’s median price of $265,000. 
Year to date closed sales through October total 6,649 holding steady with last year’s total through October of 6,666 reported closed sales. The year to date average closed sales price through October is $318,267 an increase of 12.3% over the average price through October last year of $283,432. Year to date median sales price is up 14.6% through October, $298,000 v. $260,000. 
New construction sales reported to the Association continue to outpace last year and are up 14.1% through October 2020 compared to the same period last year. Inventory, 424 properties as of this report, shows about a 17 day supply. Compared to last year when inventory was at a 1.1 months supply, inventory is down 55%.
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The above is an excerpt of the Spokane Association of REALTORS’® October 2020 Residential Market Activity Report.  Access to the full report each month is a benefit of your association membership.  See the full report online here (after you log in to the member portal):  https://www.spokanerealtor.com/mls/market-activity-mls-statistics


OCTOBER LOCKBOX STATISTICS
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Annie Fitzsimmons
WASHINGTON REALTORS ® LEGAL HOTLINE LAWYER
legalhotline@warealtor.org
Orleaveamessage at 800-562-6027

Q&ADatabase: warealtororg/reattor/legal_hotline
Watch Online:  youtube.com/washrealtors.

A WASHINGTON REALTOR® MEMBER BENEFIT
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DATA ACCURACY IMPORTANT

HERE ARE THE MOST COMMON ERRORS REPORTED ON LISTINGS IN

THE MLS

Everyone benefits by having accurate, timely and objective property information in the MLS. Your listings are also
going to public websites (i.e. company websites, realtor.com, etc.) and if incorrect data is input into the MLS, the
incorrect information is going out to the public. Numbers are through October 12, 2020.

The following information should be double checked to assure correct information:

Area/Grid. Many times the area is input for the grid number. The result can be a valley property showing

up on the north side. Please be sure to double check your grid number. Grid 000 is an actual grid, so don’t
put that in if you are unsure of the grid number. h

Make sure all status changes are reported by the next business day. Contingencies must be reported even if
the property is still being marketed. A contingent status is an active status.H

Public remarks are only to be used to describe the physical traits of the property. Contact information or
websites of any kind belong in the Agent remarks only. ﬂ

All listings must have an Exhibit A uploaded by the next business day after input. _

Address incorrect. Town, county or zip code incorrect. _

Sub-Type of property. Condos and manufactured homes are sometimes mistakenly listed as a residential
it builtproperty. (2 reported in 2020)

Primary photo on improved properties (excluding new construction) must be the exterior of the structure.
This means that condominiums must have a primary photo of the building (not a sign out front, picture of
the view or the living room).

Active/No Show listings must have the date that showings will be available in the Agent Remarks. .

Marketing a property that is not listed in the MLS and does not have an MLS Exempt Listing form on file
with the MLS office

Style of construction. A manufactured home is not to be marked as a 1 story or a split level marked as a 2
story.

Virtual Tour links must go directly to the virtual tour of the property. _

Branded virtual tours must not be put in the Virtual Tour — Non-Branded field.

If a Form 22B has been completed, the status needs to be Contingent—Bump Clause (CTGB) instead of
Pending—Inspection (PNDI). If a Form 22SS has been completed, the status needs to be Contingent—Short
Sale (CTGS) instead of Pending—Inspection (PNDI).
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THANK YOU

Volunteers!

We couldn’t do it without you
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SPOKANE ASSOCIATION OF REALTORS®
MULTIPLE LISTING SERVICE DATA
Spokane County

Previous
MARKET OVERVIEW This Previous Percent Previous Percent This Year Year to Percent
OCTOBER 2020 Month Month Change Year Change to Date Date Change
RESIDENTIAL SITE BUILT AND CONDO (On less than 1 acre)
Closed Sales 818 778 +5.1% 846 -3.3% 6,649 6,660 -
Average Price $346,098 $332,867 +4% $287,985 +20.2% $318,267 $283,432 +12.3%
Median Price $320,000 $313,500 +2.1% $265,000 +20.8% $298,000 $260,000 +14.6%
Potential Short Sales 1 0 -100% 0 +100% 7 23 -69.6%
REO’s 0 4 +400% 5 - 31 68 -54.4%
Pending Sales 789 856 -7.8% 702 +12.4% 7,400 6,684 +10.7%
New Listings 860 939 -8.4% 800 +7.5% 8,459 9,029 -6.3%
Active Inventory 424 478 -11.3% 945 -55.1% N/A N/A N/A
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KEY BOXES OPENED

Year January [February |[March April May June July August September|October [November [December
2012 11,333 13,011 15,875 15,865 16,014 15,199 14,634 14,664 13,448 13,196 9,819 8,061
2013 11,337 12,878 16,595 17,754 18,285 17,028 17,153 17,357 15,064 14,184 10,981 9,215
2014 12,648 12,239 16,891 18,952 19,555 18,273 18,789 17,912 16,798 15,853 12,922 9,828
2015 13,475 15,649 20,249 21,479 20,992 20,073 20,340 19,619 17,661 16,692 11,995 9,168
2016 12,302 16,266 19,933 21,245 21,236 21,246 20,444 20,903 18,265 17,245 13,637 9,909
2017 12,085 13,006 19,163 21,701 22,711 22,949 22,571 23,082 20,170 19,289 14,790 11,192
2018 14,369 14,494 19,071 20,085 22,949 21,825 20,428 21,091 18,469 18,163 13,355 10,041
2019 13,800 11,384 16,180 20,320 22,002 21,761 21,248 22,488 19,309 17,311 14,051 10,395
2020 12,097 13,877 13,526 12,818 18,014 19,876 21,210 21,274 18,971 18,055
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NOTE: Information comes from the SAR’s Monthly Activity Report which looks at single family residential/
site built properties on less than one acre and condominiums.

RS

Spokane Association of REALTORS®
2020 MONTHLY HOME SALES REPORT
OCTOBER

SALES DOWN 3.3%

Closed sales of single family homes on less than one acre
including condos for October 2020 total 818 compared to
October 2019 when the total was 846.

AVERAGE PRICE UP 20.2%

The average closed price for October 2020 was $346,098
compared to October 2019 when the average price was
$287,985.*

MEDIAN PRICE UP 20.8%

The median closed price for October 2020 was $320,000
compared to October 2019 when the median price was $265,000.%

*NOTE: Does not represent home values.

INVENTORY DOWN

Inventory as of this report totaled 424 properties which

represents less than a one month supply.
NOTE: Months supply based on closed sales for October.

DISTRESSED SALES DOWN

There was only 1 distressed sale reported for October 2020
compared to 5 in October 2019. Distressed sales total less than
1% of sales.
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Spokane Association of REALTORS®
2020 YEAR TO DATE HOME SALES REPORT

THROUGH OCTOBER

SALES HOLD STEADY

Closed sales of single family homes on less than one acre
including condos through October 2020 total 6,649 compared to
6,666 through October 2019.

AVERAGE PRICE UP 12.3%

The average closed price through October 2020 is $318,267
compared to $283,432 through October 2019.

MEDIAN PRICE UP 14.6%

The median closed price through October 2020 is $298,000
compared to $260,000 through October 20109.

*NOTE: Does not represent home values.

INVENTORY DOWN

Inventory as of this report totaled 424 properties which
represents less than a one month supply. Compared to last year

inventory was at a 1.1 months supply.
NOTE: Months supply based on closed sales for October.

DISTRESSED SALES DOWN

Sales of Distressed homes accounted for less than 1% of sales
through October 2020 compared to 1.1 % through October
20109.

NOTE: Information comes from the SAR’s Monthly Activity Report which looks at single family residential/
site built properties on less than one acre and condominiums.
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SPOKANE ASSOCIATION OF

ePUNIONYE] Leadership Opportunities

‘Have you ever wished something was different.....
joiv a committee and be part of the changell”

2021 President, Eric Johnson, is asking Spokane Association of REALTORS® members to serve on
various committees, work group and task forces. Involvement adds immensely to brokers’ lives and
businesses. Call or text Eric at 951-9331 or e-mail him at ericj@cbspokane.net if you have any questions
or concerns. Do you have a special interest in any of these opportunities?

S.A.R. Involvement Opportunities (description of each are on back of page):

______ Budget & Finance (aka “Show Me the Money” Committee)

_______ Communications (aka “Can You Hear Me Now” Committee)

_ Forms (aka “It’s All in the Details” Committee)
Governmental Affairs (aka “Politics is a Good Thing” Committee)
Grievance (aka “The Complaint Department” Committee)

_____ Membership (aka “It's all about ME-membership engagement-" Committee)
Professional Development (aka “Knowledge is Power” Committee)

_______SO0S (Serving Our Spokane) (aka “Making a Difference” Committee)

Special Events (includes the following): (aka “Life is a Special Occasion” Committee)
[_13rd Grade Poster Contest [__| Golf Food Drive [ | Special Event Party & Auction

Technology (aka “Gadgets & Gizmos” Committee)

Please indicate your preference by numbering 1-5 (1 being first priority) or just mark the one box if you
only wish to be on one committee. If you wish to be on more than one committee please indicate
with an asterisk(*). Please give a brief statement as to why you want to serve on the reverse side under
the committee details.
Email or fax your completed form to Tami at the Association office.
Email: tami@spokanerealtor.com Fax # 324-8650

Volunteer Testimonial: What | Get Out of Serving My Association

“As a REALTOR® for nearly 7 years, | found the moment | started getting involved with my local Association the more |
understood how our business operated in this area. It was apparent we have an amazing staff at the Spokane Association of
REALTORS®, and being an active part of the association has allowed me to get to know many of the staff on both a professional
and personal level. | find that anytime | have questions | always have someone | can ask. Participating on a SAR Committee
has truly been a rewarding and valuable piece of my business. Not only has it allowed me the opportunity to meet so many of
our amazing affiliates, but | am better able to know what these affiliates have to offer so | can better refer them to clients. Most
effective for me is meeting and networking with other REALTORS® in other companies. | have found mentorship, partnerships,
friendships and more. It is a fabulous resource for all and if you are not taking advantage of it, you are truly missing out!”
—Kristy Hamby, Windermere Airway Heights

Your Name Phone #

Company Name
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Descriptiovw of S.A.R. Conunittees

BUDGET & FINANCE COMMITTEE

Advises the Board of Directors with respect to financial matters of the S.A.R. and prepares an annual budget.
(Meets once a month).

COMMUNICATIONS COMMITTEE

Communicates to the public, the significance of the term REALTOR® and information about the REALTOR®
organization and the real estate industry. Communication from association leadership to membership - feedback
from membership. Selects speakers for quarterly membership meetings. Oversees new member Orientation
program. (Meets once a month).

ForRMs COMMITTEE
Makes changes to the S.A.R. forms. (Meets as needed).

GOVERNMENTAL AFFAIRS COMMITTEE

Monitors legislative activities at the state and local level. Works to promote legislation which recognizes private
property rights and the interest of the real estate industry. Promotes member awareness of and involvement in the
political process. Through RPAC, raises funds for support of appropriate candidates for public office. Plans and
supervises the activities of the S.A.R. in Fair Housing matters. (Meets once a month).

GRIEVANCE COMMITTEE

Is a fact finding/gathering committee to determine the validity of complaints against REALTORS®. Reviews
complaints and arbitration requests. (Meets once a month). 3 year term. (Limited Openings).

MEMBERSHIP COMMITTEE
To continue to improve member engagement. (Meets once a month).

PROFESSIONAL DEVELOPMENT COMMITTEE

Plans and oversees the educational activities of the S.A.R. Works to promote worthy educational programs and to
encourage members to take advantage of local, state and national education opportunities. (Meets once a month).

SERVING OUR SPOKANE COMMITTEE
To provide promotional and scheduling support for the Sacred Heart Children’s Hospital Clubhouse. Evaluate and
make recommendations to the Board on funding requests from community from other organizations.

SpPECIAL EVENTS COMMITTEE

Provides membership with special events such as the Food Drive and Christmas Party Fund Raiser, as well as
social events such as the Golf Tournament and 3rd Grade Poster/Essay Contest. (Meets approximately two times a
year; sub-committees meet when needed).

TECHNOLOGY COMMITTEE

Evaluates technology to serve member needs, makes recommendations on software products and SAR web page
development. (Meets once a month.)

ADDITIONAL COMMITTEES:

PROFESSIONAL STANDARDS COMMITTEE (must have previously served 3-year term on the Grievance
Committee)

Has the authority to hear matters concerning any alleged violation of the Code of Ethics, the Constitution
and Bylaws, and the duties of membership. Also has the authority to arbitrate disputes. (Meets as
needed).
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