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JANUARY 2020


CLOSED SALES IN PARAGON NOW BROKER-LOADED

[image: https://mlsvc01-prod.s3.amazonaws.com/4fd76739001/536357b8-ed42-43aa-ada3-5127af3eeec7.jpg]Brokers and staff with listing input access can now report closed sales directly in Paragon.

This feature went live on Monday, January 6, 2020.

If you are one of those who will be doing this, here are several things to keep in mind: 

· Closed sales must be reported by the next business day after recording.
· FSBO sales must still be sent to the SAR/MLS for closed sales reporting.
· Duplicate listings may only be reported once. Send an email to the SAR/MLS and the SAR/MLS staff will remove the duplicate listing from the system.
· Closed sales may still be emailed or faxed to the SAR/MLS office to be input at no charge.
· Closed Sales must continue to be reported by 10 a.m. on the first working day of the month to ensure that they are included in the monthly statistical reports. (For example, all January 2020 sales must be reported by 10 a.m. on February 3, 2020 to be included in the January numbers.)


NEW STATE LAWS EFFECTIVE JANUARY 1ST

[image: https://mlsvc01-prod.s3.amazonaws.com/4fd76739001/848652dc-44c5-44c2-bb4b-c56cef0b79ba.jpg]New state laws, effective January 1st, will affect your work as a REALTOR® in Washington:
 
· [bookmark: _GoBack]The real estate excise tax changes from a flat 1.28% of the sales price to a sliding scale. For the first $500,000, the tax is 1.6%; for the amount between $500,000 to $1.5 million, the tax is 1.78%; for the amount between $1.5 million and $3 million it's 3.25%, and for the amount over $3 million it's 3.5%. This includes .5% for the County and City portion.
· A person buying a home without any smoke detectors installed in it must be provided at least one smoke detector by the seller.
· The buyer of a home near a working forest must be notified by the seller, with an explanation to the buyer that normal forest practices are protected against lawsuits under the state Right to Farm Act.
· Children must be in a booster seat until they are four feet nine inches tall, or 13 years old, whichever comes first - think clients with children in your car.
   
Read more in The Spokesman-Review online here. 
 
  




THAT’S WHO WE R® – ADVOCACY MESSAGE
  
[image: ]Your Spokane Association of REALTORS® has created a new advocacy message to help consumers better understand who we are and what we do.
 
This message was paid for with an advocacy grant from the National Association of REALTORS®. 
 
Be among the first to see the message online here.
 
This is also posted to the SAR Facebook page - you can share it from there. 
 
Watch for this message in your favorite local television newscasts in coming days.
  
Watch the new 30-second message online here.
 
 
	[image: That's Who We R®]

	That's Who We R®




Add this video to your website with this code:
 
<iframe width="976" height="549" src="https://www.youtube.com/embed/GcflZg5hb7Q" frameborder="0" allow="accelerometer; autoplay; encrypted-media; gyroscope; picture-in-picture" allowfullscreen></iframe> 
 


 


LEGAL HOTLINE: HOME SALE CONTINGENCY
 
[image: https://mlsvc01-prod.s3.amazonaws.com/4fd76739001/e6f4fa75-c584-4bd2-b87e-e8de611b21ce.jpg]Washington REALTORS® uploaded five episodes of its epically-popular Legal Hotline series about one of the most difficult and form-intensive parts of a real estate transaction: Home Sale Contingency. 
 
Washington REALTORS® Legal Hotline lawyer Annie Fitzsimmons and Spokane Broker and Instructor Ken Sax discuss the forms involved and the strategies for both the Buyer Representative and the Seller Representative.  
  
Here is Part 1 on Theory - 11-minutes:  
   
 
	[image: ome Sale Contingency Week, Part 1: Theory] 

	Home Sale Contingency Week, Part 1: Theory


  
 
 
Watch all of the segments in this video series on the Washington REALTORS® YouTube channel, online here.
 




GRIDMAPS BACK IN STOCK!

[image: ]   
Spokane County grid maps are back in stock and available now at your SAR!

Call or email ahead for bulk orders. 
 
Email: front@spokanerealtor.com
  
or call 509-326-9222.
 
 







2020 REALTOR® CODE OF ETHICS

[image: https://mlsvc01-prod.s3.amazonaws.com/4fd76739001/6f58f424-5dcd-435c-8df5-e40af343a28c.jpg]"Under all is the land."
 
What important document begins with these words?
 
If you answered the REALTOR® Code of Ethics, you are correct!
 
The Code of Ethics and Standards of Practice of the National Association of REALTORS® was adopted in 1913 as one of the first codifications of ethical duties adopted by any business group.  
 
The Code ensures that consumers are served by requiring REALTORS® to cooperate with each other in furthering clients' best interests.
 
NAR has just released its newly updated version of our COE for 2020, effective January 1st. 
 
Download your copy of the brand-new 2020 REALTOR® Code of Ethics for posting in your office online here. 
 
 

SHARE YOUR REALTOR® PRIDE

[image: :PERS.JPG]
Sharing your REALTOR® pride has just gotten a whole lot easier.

A new app - PhotoFy - lets you quickly and easily personalize a selection of content from the National Association of REALTORS®' popular That's Who We R advertising campaign to share on social media (see example above). 

The campaign uses the iconic block R logo, representing membership in the National Association of REALTORS®, to differentiate REALTORS® from non-member agents.

Check it out online here.



SAR 109 YEARS

[image: https://mlsvc01-prod.s3.amazonaws.com/4fd76739001/03edadab-13e3-4df2-b067-728e2b7cc1a3.jpg]2020 is the 109th year of the Spokane Association of REALTORS®.
 
The SAR began as the Spokane Realty Board over lunch in Davenport's Restaurant on the first of September in 1911.
 
To help celebrate its centennial in 2011, the SAR commissioned Under All is the Land (pictured above).
 
You can watch this 30-minute video online here:
https://youtu.be/sA1eRgJ4QCo

  



DECEMBER MARKET STATISTICS

Wow! 654 single-family homes on less than one acre including condominiums were reported as closed sales for December 2019. This number is up 8.8% over December 2018 when 601 closed sales were reported. The average sales price for December was $288,794, up 19.2% over December’s 2018 average sales price, which was $242,335. The median closed sales price for December was $257,999 up 15.5% over December 2018 when the median prices was $222,500.
2019 closed sales total 7,922 is down 5% from 2018 sales of 8.343. The average closed sales price for 2019 was $283,600 up 11.2% for 2018’s average sales price of $254,969. The median sales price for 2019 was $260,000 up 10/7% from the median closed sales price for 2018 of $234,900.
As we close out the second decade of the 21st century, inventory continues to be our headwind. The inventory as of this report totals 596 homes on the market. Based on December’s sales this is a .9 month’s supply. A bright spot for sales in 2019 was closed sales of new construction, which is up 8.9% for the year. 

[image: :market-activity-1219-2.jpg]

The above is an excerpt of the Spokane Association of REALTORS’® December 2019 Residential Market Activity Report.  Access to the full report each month is a benefit of your association membership.  See the full report online here (after you log in to the member portal):  https://www.spokanerealtor.com/mls/market-activity-mls-statistics

DECEMBER LOCKBOX STATISTICS

[image: :DEC2019 Keyboxes.jpg]


[image: :December 2019 Home Sales Report.pdf]

[image: :YTD 2019 Home Sales Report 1219.pdf]
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Code of Ethics and Standards of Practice

of the NATIONAL ASSOCIATION OF REALTORS®
Effective January 1, 2020

Wher the word ReaLTans” s used in this Code and Preamble, it shallbe.
doemed to incude REATOR-ASSOCATE'.

Whie the Cads of Etfics establishes obligations that may be higher than
those mandated by law, inany nstance where the Codo of Ethics and the.
1aw confict,the abiigations of the law must take precedence.

Preamble

Undor al i theland. Upon s ise uilzation and widely alocated ownership
‘Gepend the survival and growih offree instiuions and of our chization.
RenLTons" shoukd recognize that e inresis of the nation and it cizens
roquire the highest and bost use of the land and the widest distrbution of
1and ownership. They requite the creaton of adequate housing, the buiking
of functining cies, the development o producive indusiries and famns,
‘and the presorvation of a healthful environment.

‘Such interests impose obligations beyond those of ordinary commerce.
‘They imposo grave social responsbilty and a patriotc duty o which
Reactons* should dedicate themselves, and for which they should be
dilientin preparing themseives. RE-ToRs", therelore, are zealous fo
‘maintain and improve the standards o their calng and share with their
follow ReaLTos" a common responsailty for s ntogrty and honr.

In recognition and appreciation o their obigations to cllents, customers,
the public, and each other, ReALTORS* continuously stive 1o become and
remain informed on issues affecting ral estat and, as knowiedgeable
professionals, they wlingy share th fu ofthir xperiance and study wih
others. They idenify and take steps, through enforcement oftis Code of
Efics andby assisting appropriate regulatory baies, 1o eiminate practices
which may damage the pubi or which might discreditor brng dishonor to
the real estate profession. ReaLrons” having direct personal knowlodgeof
conduct that may vilate the Code of Eiics invalving misappropriaton of
clentor customer funds or property, wilful discrimination, or 1aud resuling
in substantial economic harm, bring such mafters o the aftention of the
‘appropriate Board or Association of REALTOR. (Amended 1/00)

Realizing that cooperation with other real esate professionals promates he
best inaresis of those who utlize thei servces, REATORS" urge exchisive
represontation of cents; 6o not atompt 1o gain any unfar advantage over
their competirs; andithey rfrain from making unsoliited comments about
other praciitoners. I instances where their opinion & Sought,or where
RenLTons" bellve that comment s necessay, their opinionis ffered n an
objectve, professional manner, uinfiuencod by any personal motvation of
potential advantage or gain.

“The tem Rector" has come to connote competency, fairmess, and high
integrty resulting from adherence to a lofty ideal of moral conduct i
business relations. No inducementof profitand no nstructon from cients
ver can justiy departure rom this idoal

In the interpretaton of this obigation, ReaLons can take 1o safor guide
than that which has been handed down through the centuries, embodied
inthe Golden Rule, "Whalsoever ye would that others should do o you,
0 ye even o to them.”

Accepting thi standard as their own, ReaLTars” pledge to observe s spift
n all of heir activies whather conducted personally, through associates
or others, or via technological means, and to conduot their business in
‘aceordance with the tenets set forth below. (Amended 1107)

Duties to Clients and Customers

Article 1
When roprosenting a buyer, seler, landird,tenani, or ofher it as an
agent, Reacrons pledge themseNves o protectand promole th nfrests
ofthoirchent. Tis oblgation o theclent s prmary,but  does not rlieve
ReALTors" of ther oblgaton t toat al partes honasty. Whan serving
a buyer, solle, landord, tenant orother pary in a non-agency capaciy
Reacrors: remain obigated to toat i paros honastl. (Amondsd 1101)

- Standard of Practice 1-1
RenLTons", when acting as principals in a eal estale transaction, remain
obligated by the dutes imposed by the Gode of Etics. (Amended 1/99)

- Standard of Practice 1-2
The duties imposed by the Code of Ethics encompass all real
estate-relted acthities and transactions whether conducted in person,
electronicaly,or through any other means.

“The duties the Code of Ethics imposes are appicable whother ReaLTons*
are acting as agents or in legally recognized non-agency capaciies
‘exceptthatany duty imposed exclusively on agents by law o regulation
shall not b imposed by this Code of Ethics on ReaLTors acting In
non-agency capaites.

As used i this Code of Ehics, “Clent” means the person(s)or iy 0s)
with whom a ReALTOR" or a ReALTOR"S firm has an agency or legally
recognized non-agency relationship; “customer” means a pary 1 a real
estate transaction who roceives nformaion, services, or benefis but has
no contractual relaionship with the ReaLTor or the REA.ToR firm;
“prospoct” means a purchaser, seller, tenant, or landiord who is not
subject1o a representation relationship with the REALTOR" of REALTOR"S
fim; “agent” means a real esiate canse (induing brokers and sales
‘associates) acting in an agency relationship as defined by stato law o
rogulation; and ‘broker” means a ral estate liansee (induding brokers
‘and sales associates) acting as an agent or in a legally rocognized
non-agency capacity. (Adopted 195, Amended 1107)

- Standard of Practice 1-3
ReaLTons", in atiempting o securea stng, shal not defberately misioad
the owner as o market value.

- Standard of Practice 1-4
ReaLtons', when seeking o become a buyerflenant ropresentativ, shal
notmisiead buyers o tenants as o savings or other benefits that might
e realized through use of the REALTOR"S services. (Amendad 1/95)

- Standard of Practice 15
ReaLtons* may represent the sellerlandiord and buyerienantin the

REALT®R

NATIONAL
ASSOCIATION of
REALTORS®
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SPOKANE ASSOCIATION OF REALTORS®
MULTIPLE LISTING SERVICE DATA
Spokane County

Previous
MARKET OVERVIEW This Previous Percent Previous Percent This Year Year to Percent
DECEMBER 2019 Month Month Change Year Change to Date Date Change
RESIDENTIAL SITE BUILT AND CONDO (On less than 1 acre)
Closed Sales 654 616 +6.2% 601 +8.8% 7,922 8,343 -5%
Average Price $288,794 $279,703 +3.3% $242,335 +19.2% $283,600 $257,969 +11.2%
Median Price $257,000 $265,000 -3% $222,500 +15.5% $260,000 $234,900 +10.7%
Potential Short Sales 3 0 - 2 +50% 26 41 -36.6%
REO’s 12 3 +400% 11 +9.1% 85 176 -51.7%
Pending Sales 478 592 -19.3% 375 +27.5% 7,469 7,294 +2.4%
New Listings 398 578 -31.1% 318 +25.2% 10,005 9,995 -
Active Inventory (new system) 596%* 757 -21.3% N/A N/A N/A N/A N/A

Active Inventory (old system) 936 1,208 -22.5% 798 +17.3% N/A N/A N/A
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KEY BOXES OPENED

January |February |March (April  [May  [June July August  |September|October |November [December
201 8,06
9,21

9,82

2015] 13,47 9,16
2016] 12,302 16,266] 19,933 21,245] 21,236] 21,246] 20,444] 20,903 18,265 17,245 13,637 9,90
11,19
20085| 22949| 21,825] 20428] 21,091 18469 18163| 13,355 10,04
2019 13,800 11,384| 16,180 20,320 22,002| 21,761] 21,248] 22,488 19,309 17,311 14,051 10,39
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Spokane Association of REALTORS®
2019 MONTHLY HOME SALES REPORT
DECEMBER

SALES UP 8.8%

Closed sales of single family homes on less than one acre
including condos for December 2019 total 654 compared to
December 2018 when the total was 601.

AVERAGE PRICE UP 19.2%

The average closed price for December 2019 was $288,794
compared to December 2018 when the average price was
$242,335.*

MEDIAN PRICE UP 15.5%

The median closed price for December 2019 was $257,000
compared to December 2018 when the median price was
$222,500.*

*NOTE: Does notrepresent home values.

INVENTORY DOWN (New System)

Current inventory, as of this report totals 596 properties which

represents a9 month supply.

NOTE 53 Inventoy does ot include CTG-nspection. A an example - Inventory,Incuding CTG-
Inspection (now PendInspection would toal 936 properte, s 14 morths suppy.

NOTE R2: Usng the old method inventory s up 17.3% 55 of 14 report (336 compared 1o 758 st year
athistime).

DISTRESSED SALES UP SLIGHTLY

Sales of Distressed homes accounted for less than 2.3% of sales
in December 2019 compared to 2.2% in December 2018.

NOTE: Information comes rom the SAR's Manthly Activty Report which looksat single family residential/
site built propertieson less than one acre and condomiriums.
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Spokane Association of REALTORS®
YEAR END HOME SALES REPORT

2019

SALES DOWN 5%

Closed sales of single family homes on less than one acre
including condos for 2019 total 7,922 compared to 8,343 for
2018.

AVERAGE PRICE UP 11.2%

The average closed price for 2019 is $283,600 compared to
$254,969 for 2018.

MEDIAN PRICE UP 10.7%

The median closed price for 2019 is $260,000 compared to
$234,900 for 2018.

*NOTE: Does notrepresent home values.

INVENTORY DOWN (New System)

Current inventory, as of this report is 596 properties which
represents a.9 month supply.

NOTE 1 nventry does no inchude CTG-nspection. Asanexample - Iventary, ncluing CTG-
nspecian (v Pend spectio) o total 36 properties, 14 months sl

NOTE £2: Using the old method nventory s up 17.3% 35 of s report (335 compared 1o 758 st
Vearat histm)

DISTRESSED SALES DOWN

Sales of Distressed homes accounted for 1.4% of sales in 2019
compared to 2.6% in 2018

NOTE: Information comes rom the SAR's Manthly Activty Reprt which looksat single family residential/
site built properties on less than one acre and condomiriums.
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Reach over 229,881 adults* every
month in our Veterans Chronicle
publication. One out of every four
adults have served in our country's
military, two out of every four adults
have a friend or family member who
have served our country.
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MONTHLY PUBLICATION DATES

Publication Dates Ad Reservations Completed Ads
February 21 Mon,, Feb.3 Frl, Feb. 7
March 20 Mon., Mar. Fri., Mar. 6
April 17 Mon., Mar. 30 Fri., Apr. 3
May 15 Mon., Apr. 27 Fri., May 1
June 19 Mon., June 1 Fri., June §
July 17 Mon., June 29 Fri., July 3
August 21 Mon., Aug. 3 Fri,, Aug. 7
September 18 Mon., Aug. 31 Fri., Sept.4
October 16 Mon., Sept. 28 Fri., Oct. 2
November 20 Mon., Nov. 2 Fri., Nov. 6
December 18 Mon., Nov. 30

THE SPOKESMAN-REVIEW

GONTACT YOUR MULTIMEDIA SALES EXECUTIVE TOBAY!
ADVERTISING@SPOKESHAN,COM OR 503-458-5095
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Happy New Year!

From our house to yours.

Spokane Association of REALTORS®




