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MANAGING BROKERS
NEED TO KNOW

AUGUST 2019


ANNIE’S COMING TO TOWN

[image: https://mlsvc01-prod.s3.amazonaws.com/4fd76739001/f420f861-34dd-48d7-b184-5079f474ac3a.jpg]NEXT WEEK!
Thursday, August 22nd!

Annie Fitzsimmons, Washington REALTORS® Legal Hotline attorney (pictured), is coming to Spokane to teach two classes on Thursday, August 22nd: Don't Get Whacked by the WAC's – and – Is it Friend or Faux? RE-fraud Schemes you Need to Know.

You won't want to miss these interactive and energetic classes with Annie!
 
Download the event flyer from among the attachments to this newsletter.

The SAR Quarterly Membership Meeting will be held during the lunch break.
 
Lunch  & meeting are included with class registration fee for only $40. 

Lunch & meeting only without class is $20
 
Register online through the Member Portal, here:

[image: https://mlsvc01-prod.s3.amazonaws.com/4fd76739001/48e50874-ed33-421b-a27f-77b7b1e7d808.jpg]


SPOKANE MARKET AMONG HOTTEST IN COUNTRY
 

[image: ]High demand, low inventory and multiple offers on homes are common in Spokane, which has become one of the hottest real estate markets in the nation.
 
Realtor.com named Spokane the third-hottest housing market in the nation in April - the most current data available from the online real estate listings website.
 
Ten of the hottest neighborhoods in the state are in Spokane County.
 
Read more in The Spokesman-Review, online here. 


WASHINGTON REALTORS® FALL BUSINESS CONFERENCE
[image: ]
Registration is now open for the 2019 Washington REALTORS® Fall Business Conference - September 18-20 at the Three Rivers Convention Center in Kennewick.

If you’re a Washington REALTOR®, you are welcome to attend and find out what is happening at the committee and leadership levels of your association.


https://www.warealtor.org/events/conferences/2019/fall-business-conference


LEGAL HOTLINE: BUYER’S AGENCY AGREEMENT

[image: ]  
Washington REALTORS® Legal Hotline One-on-One series features a conversation between WR Legal Hotline lawyer Annie Fitzsimmons and Pili Meyer (Real Estate Instructor and Olympic Peninsula broker with 30+ years of real estate experience) on the subject of Buyer’s Agency Agreement – a document that is so essential to use in today’s market.  

Each video is about 15-minutes long. 
 
PART ONE:  https://youtu.be/KoNuTsa-LxY

PART TWO: https://youtu.be/R3S-7xgwl2w

PART THREE: https://youtu.be/wTH9VRfsAAg

ANTI-TRUST LAWSUIT

[image: ]The National Association of REALTORS® is currently fighting an anti-trust lawsuit against our profession on your behalf. 
 
The primary allegation is that home sellers are unfairly being required to pay the commissions of buyers' brokers while falsely suggesting the role of buyer broker has diminished over time.
 
NAR filed a motion to dismiss Moehrl v. NAR in May, which we believe demonstrated that the plaintiff's case was not legally viable.  
 
In response, the class action attorneys filed an amended complaint in June.
 
While the new complaint presents additional plaintiffs and allegations, as well as revised arguments, the underlying foundation of it remains the same.  
 
The plaintiffs' attorneys continue to misunderstand and mischaracterize the pro-competitive, pro-consumer MLS system, which - as you know - is designed first and foremost with the best interests of buyers and sellers in mind. 
 
Several copycat lawsuits have since popped up around the country. NAR is fighting these as well. 
 
NAR offers a Frequently Asked Questions document to help you answer questions from your clients and brokers about these lawsuits.
 
Find that resource online here. 
 












SAR FOOD DRIVE
[image: ]
SAVE THE DATE!
September 5-6 

Spokane Association of REALTORS® members will be out at the Spokane-area Albertsons/Safeway's grocery stores on September 5th & 6th for their annual food drive!
 
REALTORS® will be collecting food and cash donations to help Second Harvest stock shelves of partner food banks serving local neighborhoods.
  
  

[image: ] 
VOLUNTEERS NEEDED!
 
To volunteer for a short, two-hour shift at one of the Albersons/Safeway's stores as REALTORS® Pack the Pantry, please call one of our Store Captains.  
 
The call list (pictured) is available among the supporting documents to this newsletter.
 
 



 
 
 
If you can't make your donation in person, make it online right now with Crowdrise - click on the logo below to enter your donation:
 
[image: ] 
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You can create your own Team Page on Crowdrise for a little competition and bragging rights with other offices.
 
See the Crowdrise setup instruction flyer (pictured) among the supporting documents to this newsletter. 
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Remember for every $1 donated, Second Harvest provides 6 pounds of food - the equivalent of 5 meals for hungry people.
 
The gift of food changes lives and gives people an opportunity to succeed and thrive!
 
Thank you for your donation!
       








CRS CLASS IN SPOKANE
   
[image: ] 
October 17-18  
 
Building an Exceptional Customer Service Referral Business
Class: 8:30 a.m. to 5:00 p.m.
 
Location: Spokane, WA  
 
16.0 clock hours     
 
Download the class flyer (pictured) from among the supporting documents to this newsletter.    








JULY MARKET STATISTICS

Closed residential sales of single-family homes on less than one acre, including condominiums reported to the Association for July totaled 850 sales.  Compared to July last year closed sales were down 5.5%.  The average closed sales price for July was $298,337.  Compared to July last year when the average sales price was $259,059, the average sales price is up 15.2%.  The median sales price was up 14.9%, $270,000 v. $235,000 respectively. 
Year to date sales through July total 4,094 which is down 12.4% compared to 2018 through July when the closed sales totaled 4,671.  The year to date average sales price for 2019 is $280,398 compared to $252,609 over the same period last year, an increase of 11%.  Year to date median sales price is up 12.1% through July, $257,875 v. $230,000 respectively. 
Inventory continues to be a head wind for our sales.  As of this report our inventory stands at 1,428 homes compared to 1,466 homes at the same time last year, inventory is down 2.7%.  New construction sales reported to the Association through July total 460 compared to 481 last year, down 4.4%.
[image: :market-activity-0719-2.jpg]

The above is an excerpt of the Spokane Association of REALTORS’® June 2019 Residential Market Activity Report.  Access to the full report each month is a benefit of your association membership.  See the full report online here (after you log in to the member portal):  https://www.spokanerealtor.com/mls/market-activity-mls-statistics

JULY LOCKBOX STATISTICS
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How To Set Up Your Team Page
for the Pack the Pantry
Fundraiser Campaign

1.0 TO THIS LINK: bt/ /2-harvessors/pacithepani

2. CLICK “JOIN". You will have the choice to join a team already made or
to create your own team. Choose “Create Your Own Team? to create the
toam page for your real estats or title company office.

3.1F YOU HAVE A CROWDRISE ACCOUNT, LOG IN. Otherwise you will need
£ create an account In order to make your own team.

4. FILLIN THE STEPS AS PROMPTED by entering Information In each fleld -
‘Toam name, team goal, toam story. Click “Next".

5. UPLOAD PHOTOS or your Iogo or you can skip this step.
6. Click “GO TO YOUR CAMPAIGN” to go to your dashboard. From this
dashboard you can manage your team, ed your page and view what your
page will ook like.

8. SHARE YOUR PAGE. Your page has  unlque link that you can share to
‘your social media pages, by emall, and with practically everyone you know
50 you can raise money and support Sccond Harvost.

9. REAL TIME DONATIONS. Donations to your team page will be shown In
roal time 50 you can see Just how much you're raising to help foed those In
need in our community.

THANK YoU!
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SPOKANE ASSOCIATION OF REALTORS®

MULTIPLE LISTING SERVICE DATA

Spokane County

Previous
MARKET OVERVIEW This Previous Percent Previous Percent This Year Year to Percent
JULY 2019 Month Month Change Year Change to Date Date Change
RESIDENTIAL SITE BUILT AND CONDO (On less than 1 acre)
Closed Sales 850 764 +11.3% 899 -5.5% 4,094 4,671 -12.4%
Average Price $298,337 $289,306 +3.1% $259,059 +15.2% $280,398 $252,609 +11%
Median Price $270,000 $265,000 +1.9% $235,000 +14.9% $257,875 $230,000 +12.1%
Potential Short Sales 4 0 = 8 -50% 20 29 -31%
REO’s 3 10 -70% 19 -84.2% 55 127 -56.7%
Pending Sales 786 681 +15.4% 770 +2.1% 3,925 4,445 -11.7%
New Listings 1,205 1,067 +12.9% 998 +20.7% 6,210 6,500 -4.5%
Active Inventory 1,428 1,335 +7% 1,466 -2.7% N/A N/A N/A
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KEY BOXES OPENED

January |February |March (April  [May  [June July August  |September|October |November [December

201 14,66 8,06
17,35 9,21
17,91 9,82

2015] 13,47 19,61 9,16

2016] 12,302| 16,266] 19,933[ 21,245| 21,236] 21,246] 20,444] 20,90 17,245 13,637 9,90

23,08 11,19

20,08 21,825| 20,428] 21,09 10,04
2 1 8

1 5
2019 13,800 11,384 - ]




image15.png
" The Spokane Association of REALTORS® presents:
Our next Education Excellence Series
(2) Classes with Annie Fitzsimmons:

“Don’t Get Whacked by the WACS” - 3.5 clock hours
“Is it Friend or Faux? RE-fraud schemes you need to know” - 3.0 clock hours

Instructor: Anj

Fitzsimmons, Washington REALTORS® Legal Hotline Attorney.

$40.00 early registration (555 after Monday, August 19, 2019)
(15t Class 8:30-Noon, Noon-1:00pm Membership Mecting & Lunch, 2nd Class 1:00-4:00pm)

lunch, and a networking morming and lunchecn opportuniy,
‘and SAR General Membership Mieeting during the lunch hour. Don't miss these two ciasses!

You can register @ wi.spokanerealior.com or eturn this form to Tami with your payment.
(Class wikunch must be pre-paid)

1fyou do not plan to aend the class, you may registar forjust the lunch & membership meeting
@ Noon for only $20.00 Call the SAR to reserve your seat or pay oniine under meetings

“Don' S =] Thursday, August 22, 2019

‘Brokars shoud lean rom recent DOL discpinary rends and hat inatlr

ot 1 oo el of i 4 I B o oo Suspa
ion Erokers il be s o curont DOL e and remindd f he Location:
importance to adhering to state laws and regulation. Centerplace Regional

+ Networking/Meeting & Lunch Buffet Events Center

+ s it Frond or Faux? RE-fraud schemes you ned to 2426 N.Discovery Place

know” (1:00pm-4:00pm) Spokane Valley, WA 99216
Upon compieon o s course, you wil have been inroduced to curent
12l estte raud schames beng canied out irough insmet acties, da
ting services, phone solicitations and other means. You will be taught sm- Instructor.
o practices tha wilprotec no oy yursal, but when implemenied and Annie Fitzsimmons,
Ehare wih consumers, i derail 04 Schermes and protec clents and
Cansumers s el

EDUCATION REGISTRATION FORM
2 Classes with Anrie Fitsimmons incudes Lunch & General Memberstip Meeting
Thurscay, August 22, 2015

Name

o Offce Phone o Emai

Make check payable o SAR and mail to:
Spokane Associaton of REALTORS
1924 N Adh, Spokane. WA 99205

ifyoudike o pay by credit card.
please call Tami Peterion at (509) 326 9222

Cancelaton Pl A refund il be grded un 330pm e diys pir o s, ater whch e e wilbe
SO TS Ay ok S o TR (nd S o e 1ot s G 3 eha
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It's time to “Pack the Pantry!”
Thursday and Friday September 5th & 6th, 2019
Atyour sixlocal neighborhood Albertson/Safeway's benefiting 2nd Harvest Inand NorthwesL.
Volunteers Needed!

1fyou would Iike to volunteer to sign up for a short 2 hour shift at one of the
Albertson/Safeway's Stores, please call one ofthe folowing Store Captains or Judy Flemmer.

Store Contact

Liboty Lake Safoway Jo Elgo, Codul Banker Schnidmiler seas264
WillwoodAlbertsons Chisty K, Kl Wilans Spokane-tain se2s235
Indian TrailAbertsons. Ross Havkinson, Windermere Comersione 5503816
Francis & NovadalAlbertsons Kal Buer, EXIT Real Etate Profssionals 25448
57th & Rogalilbortsons Mariyn Deter Coson,EXIT Rl Estae Proessionals 539729
320 Hwy 27/Albortsons Tony By, Hertags Home Loans 9913483
Evergroon & SpragueiSafoways Elaine Edvards, Realy One Group Ecpse 46425
NorthpolntsSafeways WE NEED A CAPTAIN AT THIS STORE. Can you do 7

Chan Juy Flomme, EXIT Rea Estate Profssioals 2115

Sponsored by

Association of REALTORS®
and co-sponsored by Alhertsons Food & Drug
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How To Set Up Your Team Page
for the Pack the Pantry
Fundraiser Campaign

1.GO TO THIS LINK:  hutps://2-harvestorg/packthepantry/

2. CLICK “JOIN". You will have the choice to join a team already made or
to create your own team. Choose “Create Your Own Team” to create the
team page for your real estate or title company office.

3. IF YOU HAVE A CROWDRISE ACCOUNT, LOG IN. Otherwise you will need
to create an account in order to make your own team.

4. FILL IN THE STEPS AS PROMPTED by entering information in each field -
Team name, team goal, team story. Click “Next”.

5. UPLOAD PHOTOS or your logo or you can skip this step.
6. Click “GO TO YOUR CAMPAIGN” to go to your dashboard. From this

dashboard you can manage your team, edit your page and view what your
page will look like.

8. SHARE YOUR PAGE. Your page has a unique link that you can share to
your social media pages, by email, and with practically everyone you know
50 you can raise money and support Second Harvest.

9. REAL TIME DONATIONS. Donations to your team page will be shown in
real time so you can see just how much you're raising to help feed those in
need in our community.

THANK YOU!

HARVEST





image18.png
Spokane Association of REALTORS®
@ 2019 MONTHLY HOME SALES REPORT
Jury

SALES DOWN 5.5%

Closed sales of single family homes on less than one acre
including condos for July 2019 total 850 compared to
July 2018 when the total was 899.

AVERAGE PRICE UP 15.2%

The average closed price for July 2019 was $298,337 compared to
July 2018 when the average price was $259,059.*
MEDIAN PRICE UP 14.9%

The median closed price for July 2019 was $270,000 compared to

July 2018 when the median price was $235,000.*
*NOTE: Does not represent home values.

INVENTORY DOWN

Inventory is down 2.7% compared to July 2018. Current
inventory, as of this report totals 1,428 properties which
represents a 1.7 months supply.

NOTE 1 Beginning with the Augustreport Inventory will ot include CTG-Inspection. A5 an
‘example - Inventory, excluding CTG-nspection totals 1,007 properties a 12 months supply.
'NOTE #2: Months supply based on closed sales foruly.

DISTRESSED SALES DOWN

Sales of Distressed homes accounted for less than 1% of sales
in July 2019 compared to 3% in July 2018.

NOTE: Information comes rom the SAR's Monthly Activty Report which looksat single family residential/
site built properties on less than one acre and condomiriums.
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Spokane Association of REALTORS®
2019 YEAR TO DATE HOME SALES REPORT

THROUGH JULY

SALES DOWN 12.4%

Closed sales of single family homes on less than one acre
including condos through July 2019 total 4,094 compared to
4,671 through July 2018.

AVERAGE PRICE UP 11%

The average closed price through July 2019 is $280,398
compared to $252,609 through July 2018.

MEDIAN PRICE UP 12.1%

The median closed price through July 2019 is $257,875
compared to $230,000 through July 2018.
*NOTE: Does not represent home values.

INVENTORY DOWN

Inventory is down 2.7% compared to July 2018. Current
inventory as of this report is 1,427 properties which isa 1.7

month supply.

NOTE 1 Beginning with the Augustreport Inventory will ot include CTG-Inspection. A5 an
‘example - Inventory, excluding CTG-nspection totals 1,007 properties a 1.2 months supply.
'NOTE #2: Months supply based on closed sales for uly.

DISTRESSED SALES DOWN

Sales of Distressed homes accounted for 2.1% of sales through
June 2019 compared to 3.4% through June 2018.

-9 B eEPp

NOTE: Information comes rom the SAR's Manthly Activty Reprt which looksat single family residential/
site built properties on less than one acre and condomiriums.
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Building an Exceptional

5 ? ™ RESIDENTIAL
Customer Service R B ETTE

WASHINGTON

Referral Business

Great customer service is the key to generating repeat and referral business.
Leam lorefous your bisness moce nd us new approaches ogamer | October 17-18, 2019 |
referrals from your existing satisfied clients in a more systematic, structured 8:30 am - 5:00 pm |
way.
I Presented by: |
Upon the successful completion of this course, you will be able to: | Spokane Association of REALTORS® |
+ Refocus yourbusiness on extraordnary customer senice toaliracta | and Washinglon RRC
higher caliber clientin a more structured way . |
o Develop strategies and dialogues for enhancing, sorting and | Course location: |
prioritizing a database of local, national and global referral clients | Shriners Event Center
o Ideniify the expectations of the ‘new consumer” and the specific 7217 W Westbow Bivd |
behavioral changes required of the “new referralbased agent” to meet |  Spokane, WA 99224 |
those expectations Questions?
«  Plan specific delivery systems designed to generate an ongoing, |
successful repeat and referral business g’;‘::éf:"es’(‘:ﬁ(x""{::;“ﬁ“7 |
darlene@stouderhomes com
Registration: | Register: |
Class Fee: $295.00 :
O Vs $23000 fitpsfinyurl comReferrals2019. |

Group of 4 ormore:  $250.00 (Use discount code: Group)

ABOUT RRC
The Residential Real Estate
Councl s the largest not-for-
proftafiate of the National
Assocation of REALTORS®.
We are a professional network
of over 34,000 residential real
estate professionals, and we
provide the industrys best
education, resources and
networking opportunties. CRS
also awards the Certfied

Educational Credit: ) !
' '
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| Resentl Specalst*(CRS) |
| :
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Individuals who take this course will eam 16 CRS Education course credits toward the
CRS Designation. Clock hours: 16 WA | 15 OR | 151D

Cancellation Policy: RRC, RRC States and licensees reserves the right to cancel
any scheduled course. If a course is cancelled, you will be otified via e-mail or phone
and will be given a full refund. RRC, RRC States, and lcensees are not responsible for
any expenses incurred by the registrant due to cancellation. Class cancellations will be
accepted until one week prior {0 the event. Cancellations will be refunded minus a $25
administrative fee. No shows wil be charged the full registration amount.

Instructor Frank Serio, CRS

Frank Serio served as the 2011 CRS National President. Frank has run
the gauntet from sales associate to top producer to sales
managerftrainer. In his fast-paced presentations, Frank shares his own
experiences and the innovaiive ideas used by top producers across the
country. His seminars are packed with knowledge and information and
enjoyed by all. Visit his website: http://www.theserios.com

Designation totop-producing
REALTORS® who have met
specilc equirements related
toexperience, transactions
and education.

Register: https://tinyurl.com/Referrals2019
____________ '

REDENTIAL e T
REAL ESTATE Desigrton s rsicerial e et

COUNCIL Bl o vt s com
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