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MANAGING BROKERS
NEED TO KNOW

MARCH 2019





	
2019 SAR LEADERSHIP LISTENING TOUR
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Dear managing broker:

Sign up here for the 2019 SAR Leadership Listening Tour! 

These office visits take 15-20 minutes for a team of SAR officers, directors, and committee chairs to visit with your brokers and staff to offer an update on association activities and listen to their needs, wants, and questions.

Click here to invite the 2019 SAR Leadership Listening Tour.
















[image: https://mlsvc01-prod.s3.amazonaws.com/4fd76739001/de72d768-9682-4353-8aa8-f7c374d29d49.jpg]EDUCATION EXCELLENCE/QUARTERLY MEMBERSHIP MEETING
 
Mark your calendar now and plan to attend the first Education Excellence – Quarterly Membership Meeting on Thursday, March 21 (Early-bird Registration through March 17). 
 
The education piece is: Professional Apps, Scripts, and other Tools to Aid the Client and Real Estate Professional - with Mike Selvaggio. 
 
Check-in: 8:00 a.m.; class: 8:30 a.m. to 12:30 p.m. with break at 10:00 a.m. for breakfast and meeting  
at CenterPlace Event Center in Spokane Valley. 3.0 clock hours for the class.   

Register online here: https://www.spokanerealtor.com/calendar/

Watch a one-minute personal welcome to the event from Mike himself, online here:
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[bookmark: _GoBack]SAVE THE DATES: April 27-28
Watch the Weekly Notices for details.
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THAT’S WHO WE R 
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While many people know that a Realtor® helps buy and sell homes, what they may not know is that only a Realtor® is a member of the National Association of Realtors® and subscribes to its Code of Ethics.  
 
It's the Realtor® Code of Ethics that inspired the association's powerful new "That's Who We R®" campaign, which launched this week.  
 
The campaign aims to reinforce the value of Realtors® as advocates for property owners, engaged community members and trusted advisors with in-depth knowledge of the industry.
 
 
Read the NAR news release online here. 
  
Visit the campaign information page online here. 
 
 
See the one-minute "Inside the R" video online here: 
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	Inside The R :60




 






















PATHWAY TO PROFESSIONAL CONDUCT
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NAR created this brief, 10-minute video entitled "A Pathway to Professional Conduct: Respect Starts Here" to ensure that all members are versed on how to conduct themselves professionally in all parts of the business.
 
Watch the new 10-minute video online here:
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	A Pathway to Professional Conduct








NAR: COMMITMENT TO EXCELLENCE

[image: https://mlsvc01-prod.s3.amazonaws.com/4fd76739001/377e17aa-651b-43d2-969f-fada8b318247.jpg]The National Association of REALTORS® just launched C2EX: Commitment to Excellence - a cutting-edge program that empowers REALTORS® to evaluate, enhance, and showcase the highest levels of professionalism.  
 
Members start by taking the self-assessment that measures their proficiency in each of the elements of professionalism, known as the C2EX Competencies.  
 
Based on their results, the platform will generate customized learning paths, recommend experiences, and provide tools and resources to increase their knowledge and enhance their skill sets.
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Find out more in this two-minute video:  
https://youtu.be/hYYv_8IXm6Y

Then, make the commitment to excellence and take the self-assessment, online here: https://www.c2ex.realtor/




FEBRUARY MARKET STATISTICS

Even with the unusually cold and snowy February sales held steady for this February compared to February 2018, when 403 sales were reported. 401 closed sales of single family on less than one acre including condominiums were reported for this February. The average selling price was $260,469 for this February compared to $231,497 for February of 2018, an increase of 12.5%. The median sales price for February was $239,900, up 14.1% compared to February’s 2018 median sales price of $210,200.
Year to date sales through February are down 11.9%. Through February this year closed sales total 766 compared to 869 over the same period last year. Year to date average sales price is $258,267 up 13.4% when compared 2018’s year to date, through February, average sales price of $227,725. The year to date median sales price this year is $236,225 compared to last year when the median sales price was $209,500, an increase of 12.8%.
Inventory as of this report totals 769 properties compared to 924 at this time last year, a decrease in inventory of 16.8%. New construction closed sales reported to the MLS totaled 61. Significantly up from the 39 new construction sales reported last February. Year to date new construction sales are up 19.4%, 111 v. 93.
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The above is an excerpt of the Spokane Association of REALTORS’® February 2019 Residential Market Activity Report.  Access to the full report each month is a benefit of your association membership.  See the full report online here (after you log in to the member portal):  https://www.spokanerealtor.com/mls/market-activity-mls-statistics

FEBRUARY LOCKBOX STATISTICS
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Participating open houses listed on:

SPOKANEOPEN.COM
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Introducing NAR's Commitment to Excellence Program
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SPOKANE ASSOCIATION OF REALTORS®

MULTIPLE LISTING SERVICE DATA

Spokane County

Previous
MARKET OVERVIEW This Previous Percent Previous Percent This Year Year to Percent
FEBRUARY 2019 Month Month Change Year Change to Date Date Change
RESIDENTIAL SITE BUILT AND CONDO (On less than 1 acre)
Closed Sales 401 365 +9.9% 403 - 766 869 -11.9%
Average Price $260,469 $255,849 +1.8% $231,497 +12.5% $258,267 $227,725 +13.4%
Median Price $239,900 $235,000 +2.1% $210,200 +14.1% $236,225 $209,500 +12.8%
Potential Short Sales 0 3 -100% 3 -100% 3 8 -62.5%
REO’s 3 6 -50% 20 -85% 9 38 -76.3%
Pending Sales 422 350 +20.6% 443 -4.7% 772 931 -17.1%
New Listings 500 626 -20.1% 594 -15.8% 1,126 1,346 -16.3%
Active Inventory 769 841 -8.6% 924 -16.8% N/A N/A N/A
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Spokane Association of REALTORS®
2019 MONTHLY HOME SALES REPORT
FEBRUARY

SALES HOLD STEADY

Closed sales of single family homes on less than one acre
including condos for February 2019 total 401 compared to
February 2018 when the total was 403.

AVERAGE PRICE UP 12.5%

The average closed price for February 2019 was $260,469
compared to February 2018 when the average price was
$231,497.*

MEDIAN PRICE UP 14.1%

The median closed price for February 2019 was $239,900
compared to February 2018 when the median price was
$210,200.*

*NOTE: Does notrepresent home valuss.

INVENTORY DOWN

Inventory is down 16.8% compared to February 2018. Current
inventory, as of this report totals 769 properties which
represents a 1.9 months supply.

NOTE: Months supply based on closed sle for Februry.

DISTRESSED SALES DOWN

Sales of Distressed homes accounted for less than 1% of sales
in February 2019 compared to 5.7% in February 2018.

NOTE: Information comes rom the SAR's Monthly Actvty Reprt which looksat single famil residential/
site built properties on ess than one acre and condoririums.
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Spokane Association of REALTORS®
2019 YEAR TO DATE HOME SALES REPORT
THROUGH FEBRUARY

REALTORS

SALES DOWN 11.9%

Closed sales of single family homes on less than one acre
including condos through February 2019 total 766 compared to
869 through February 2018.

AVERAGE PRICE UP 13.4%

The average closed price through February 2019 is $258,267
compared to $227,725 through February 2018.
MEDIAN PRICE UP 12.8%

The median closed price through February 2019 is $236,225

compared to $209,500 through February 2018.
*NOTE: Daes not represent home values.

INVENTORY DOWN

Inventory is down 16.8% compared to February 2018.
Current inventory as of this report is 769 properties which is a

1.9 month supply.
NOTE: Months supply based on closed sals or Februay.

DISTRESSED SALES DOWN

Sales of Distressed homes accounted for 1.6% of sales through
February 2019 compared to 5.3% through February 2018

NOTE: Information comes rom the SAR's Monthly Actvty Report which looksat single famil residential/
site built propertieson less than one acre and condormiriums.
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$30.00 early registration ($40 after Monday, March 18, 2019)
(8:30-10am class, 10-11am breakfast, back to class 11-12:30pm)

3.0 clock hour class, breakfast at 10am, networking morning and breakfast opportunity,
along with the SAR General Membership Meeting during the breakfast hour

Registration for this class includes breakfast/membership meeting @ www.spokanerealtor.com
or return this form to Tami with your payment. (Class w/breakfast must be pre-paid)

If you do not plan to attend the class, you may register for just the breakfast & membership meeting @
10am for only $20.00 Call the SAR to reserve your seat or pay online under meetings.

+ “Professional Apps, Scripts and other tools to Aid the Client Thursday, March, 21, 2019
and Real Estate Professional” .
3 : 5 Location:
+ Attend this class at a discounted price and eam 3.0 clock hours (not a CRS I I Reai |
class), plus breakfast is included along with SAR’s General Membership enterp ace hegiona
Meeting. Events Center

+ This class will teach you how to save time and increase accuracy in your com- .
munications and process management with your clients and customers. In- 2426 N. Dlscovery Place
crease the clarity and documentation of transaction details with improved com-
munication methods to include video, audio and graphics. Sp°kane Va”ey’ WA 99216

¢ Networking/Meeting & Breakfast Buffet:
Starting at 10am to approximately 11:00am (and then back to class).

EDUCATION REGISTRATION FORM
Professional Apps, Scripts and other Tools with breakfast & General Membership Meeting
Thursday, March 21, 2019

Name

Cell Office Phone # Email
Address.

City. State. Zip.

Make check payable to SAR and mail to: Spokane Association of REALTORS®, 1924 N . Ash, Spokane , WA 99205
If you'd like to pay by credit card, please call Tami Peterson at (509) 326-9222

Cancellation Policy: A refund will be granted until 3:30pm three days prior to class, after which time there will be a 50% refund.
Anyone not showing up for registration (and staying for class) will not be given a refund.
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